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IMacomopr

OLIEHOYHBIX MATEPHAJIOB 0 Y4eOHOI TUCIUILINHE
Jles10BOM IPOTOKOJI (HA HHOCTPAHHOM SI3BIKE)

(HaMEeHOBaHUE y4eOHOW AUCIUTIINHBI)

[lepeuenp KoMIETEHIMI, (OPMUPYEMBIX B pe3yJbTaTe OCBOCHHUS ydeOHOMU
JUCIUIIIAHBI (MOJTYJIS)

OTansl
Kon u HaumeHnoBanue KonTponupyembie
No . . dhopmMupoBaHUS
W KOHTPOJHPYEMOU pazaensl (TeMbl) y4eOHOM JUCIIUILTUHBL, (cemecTp
KOMIICTCHIIH MPAKTHKH
W3YUYCHUS)
1 |VK-3 Cnocoben opranusoBbiBaTh{lTheme 1. Preparation and Organization of 3
1 pyKOBOAUTH paboToit koMaHiblNegotiations
BbIpaOaThIBas komanaHyroTheme 2. The Negotiation Worksheets 3
CTpaTerur0 Il  JIOCTHIKEHUS]
IIOCTAaBJICHHOU LIEJIU
2 |[VK-4. Cnocoben  mpumenstsTheme 3. Negotiations as an Integral Part of 3
COBpeMeHHBbIe KoMMyHuKaTtuBHBIgSUccessful Business
TexHosorud, B TOM uwucie HaTheme 4. The Negotiation Process 3
MHOCTpAaHHOM(BIX) si3bIKe(ax), s
aKaJIeMUYECKOTO u
po¢eCcCHOHATBLHOTO
B3aUMOJICUCTBU
3 VK-5. Criocoben ananusupoBath v Theme 5. Negotiating Strategy and Tactics 3
VYUTBIBATh Pa3HOOOpa3ne KyJIbTyp
B mpomecce MexkyinbTypHoroTheme 6. Closing Negotiations 3
B3aUMOJICUCTBU
Iloxa3zarenu n KPUTECPHUH OLICHUBAHUA KOMHeTeHHHﬁ, OIMMCAaHHuE HIKAJI
OlICHUBaAHUA
IlokazaTenu orieHUBaHUA KOMIIETEHIIUNA
KonTponupyemsie
Ne Koz . | Kox u HaumeHOBaHME UHANKATOPA PasIeiel (TgMH) Hanwveronarne
/n KOHTPOIHpyeMoi OCTHIKEHHS KOMIIETEHIIIH y4eOHOI OLIGHOYHOTO
KOMIICTCHIIH JVICIIATUTHHBI, cpencTBa
MPAKTHKH
1 2 3 4 5
1 [VK-3 Cnocob6erJIK-1vk-3 Theme 1. Preparation/CobecenoBanue
opranm3oBbiBaTh HlloHMMaer u 3HaeTr ocoOerHoctu and Organization of{(ycTHbIi ompoc)
PYKOBOJIUTH bopMupoBaHUs a¢ddexTuBHOI [Negotiations
paboToil  KOMaHJIbLKOMaHIbI Theme 2. The| CobecenoBanue
BBIpaOaTHIBAS NJIK-2vK-3 INegotiation (yCTHBIH ompoc),
KOMaH/IHYO JlemoHCTpUpYET nosenenue [Worksheets Tect
CTpaTeruro ispGPEKTUBHOTO  OpraHu3atopa W
TOCTHKEHUS KOOpIMHATOPA KOMaHIHOTO
IMMOCTABJICHHOH IIEJI [B3aUMOIECHCTBUA
NJIK-3vk-3
[[1anupyer  kKoMaHAHyIO  pabory,
pacmpenenser Opy4YeHUs u
NeNerupyeT  MOJHOMOYHUSl — YiICHAM
KOMaH bl




KonTponupyemsie
Kon paszuensl (TeMbl) HanmvenoBanmue
Ne . | Kox u HaumeHOBaHME WHANKATOPA o
/n KOHTpOIHpyeMoi OCTHIKEHHS KOMIIETEHIIIHN y4eOHOI OLIGHOYHOTO
KOMITIETEHIINH JUCIUIIAHBL, CpeacTna
MIPAKTUKHU

1 2 3 4 5

2 [VK-4 CnocobeaJIK-1vk-4 Theme 3. Negotiations|CobecenoBanue
[IPUMEHSATH CocraBnsier B cooTBeTcTBUM  cjas an Integral Part ofi(yctHsiii onpoc),
COBPEMEHHBIC HOpMaMH TOCyJapCTBEHHOTO u [Successful Business TECT,
KOMMYHHKATHBHBIC [MHOCTPAHHBIX S3BIKOB  JIOKYMEHTHI KOHTPOJIbHAS
TEXHOJIOTHH, B TOM(IIMCBbMa, 3cce, pedeparsl U Mp.) A paborta
YUCIIE HAaKaJeMUYECKOTO 51 (TMK 1)
WHOCTPAaHHOM(BIX) [MPOQECCHOHAIBHOTO
SI3BIKE(aX), JUTSIB3aUMOJICHCTBUSI. Theme 4. The|CobecenoBanue
akagemuueckoro U JIK-2vk-4 INegotiation Process  |[(yCTHBIN ompoc),
npodeccuonambHorolIpencrasnser PE3yNIbTATHI TECT
B3aUMOJICUCTBUA aKaJIeMUUECKOM U TTpodecCHOHATbHON

NMEATENIbHOCTH  Ha  MEPONPUSITHSIX
pasnmuuHoro  ¢opmarta,  BKIIOYAs
ME>KTyHApO/IHBIE.

MJIK-3vk-4

[IpuHrMaeT y4acTtue B
aKaJeMUYECKUX U PO eCcCHOHATbHBIX
MUCKYCCHSIX B TOM  4YHMCJIE€  Ha
MHOCTPAaHHOM(BIX ) sI3bIKe(ax)

3 [VK-5. Crnoco6en/IK-1vk-5 Theme 5. Negotiatingl CoGecenoBanue
aHauM3upoBaTh  wllIMeeT mpencTaBieHHe O CynTHOCTH U |Strategy and Tactics  [(yCTHBIN ompoc),
VIUTHIBATH MPUHIIMIIAX aHalli3a Pa3zHooOpas3us TECT
pa3zHooOpaszue KyJIbTYp B IIPOLIECCE MEKKYIBTYPHOTO
KyJIbTyp B mporieccep3anmoaerictus. MAK-2vk-s Theme 6. ClosingCoGecenoBanue
MEXKKYJIbTYpHOTO  |[[leMOHCTpupyeT crnocoOHOCTh [Negotiations (yCTHBIH ompoc),
B3aMMOJICHCTBUS  |[aHATM3UPOBATH u YYHUTHIBATH TecT,

pazHooOpa3ue KyJbTyp B Ipoliecce KOHTPOJIbHAS
MEKKYJIBTYPHOTO B3aMMO/ICHCTBHS pabota
NJIK-3vk-5 (TMK 2)
ObecneunBaeT cCo3JaHNe TOJICPAHTHOM
CpeIbl B3aMMOJICHCTBUS npu
BBITIOJTHCHUH npodecCuOHATBHBIX
3ajgau
Kpurepun u mikaia oneHMBaHus IO OLIEHOYHOMY MAaTEpPUay
«Jluckyccus, cobece1oBaHNEe)
[Txama
OLICHUBAHUS .
Kputepuit onenuBanust
(uHTEpBaN
0aJIJIOB)
OTBeThl Ha TMOCTaBJICHHBIE BOMPOCHI M3JaraloTcs JOTHYHO, IOCIEN0BATeIbHO U HE
4.1-5.0 TpeOyIOT  JONOJHMUTENbHBIX  MOsiICHEHWH. IlomHO  packphIBalOTCS  MPUYUHHO-
T CIIICTBEHHBIE CBSI3W MEXIYy SBICHUSAMH U COObITHUSMU. JlenmaioTcs OOOCHOBaHHBIE
BBIBOJIBI.  JIeMOHCTpUPYIOTCSI TIIyOOKME 3HAHMS OCHOBHBIX NOJOXEHHH y4eOHOM




[Txama
OLICHUBAHUS
(uHTEpBaN
0aJIJIOB)

Kpurepuii onieHnBanus

aucuuIuiHbel. CoOMIOa0TCs HOPMBI JIMTEPATYpPHOH peud (KOJIMYECTBO MPABUIBHBIX
0TBETOB > 90%)

2,6-4,0

OTBeTsl Ha  IIOCTABJIEHHBIE  BOIPOCHI  M3JIAralOTCS  CUCTEMATU3UPOBAHO U
nocieoBareabHo. ba3oBble HOPMAaTHBHO-NPABOBBIE aAKTHl HCIOJNB3YIOTCS, HO B
HE/IOCTaTOYHOM oObeMe. Marepuan wu3jigaraeTcs YBEPEHHO. PacKphIThl HpPUYHHHO-
CIIEICTBEHHBIE CBS3M MEXKIY SBICHUSMU U COOBITUAMU. JIeMOHCTpUpYETCS yMEHHe
aHAIM3UPOBATh MaTepHall, OJIHAKO HE BCE BBIBOABI HOCSAT AapryMEHTHUPOBAHHBIA U
JoKazaTeNbHbId xapakTep. CoONoaroTCs HOPMBI JIMTEPATypHOUH pedd (KOJIHMYECTBO
npaBWIbHBIX OTBETOB OT 70% 10 90%)

1,1-2,5

JlomyckaroTcs — HapylleHUs B IIOCIENOBATEIbHOCTH  U3JIOKeHUs.  MMerorcs
MOBEPXHOCTHBIC 3HAHHWA OCHOB Y4YeOHOW JUCHUIUIMHBL. HemoiaHo packphiBaroTCs
NPUYUHHO-CIICACTBCHHBIC CBA3HW MCKAY ABJICHUAMU U CO6I>ITI/I}IMI/I. ILGMOHCTpI/IPYIOTCH
MOBEPXHOCTHBIC 3HAHUS BONPOCA, C TPYAOM PEIIAIOTCs KOHKpETHBIE 3anaun. Mmerorcs
3aTpyAHEHUsI C BbIBOJAMU. JIOIyCKAalOTCS HApyLIEHUS HOPM JIMTEPaTypHOM peuu
(KOJIMYeCcTBO MPaBHIIbHBIX 0TBETOB OT 50% 10 70%)

Martepuan uznnaraercs Hemoclea0BaTeIbHO, CONBUMBO, HE TPEJCTABIISET ONMPEACIICHHOMI
CUCTEeMbI 3HaHUN MO JucHUIUIMHE. He pacKpbiBalOTCS MPUUYMHHO-CIEACTBEHHbBIE CBSI3U
MEXIy SIBJICHHSMH U COObITHsSMH. He mpoBomuTcs aHanmu3. BBIBOIBI OTCYTCTBYIOT.
OTBeThl Ha JOMOJHUTEIbHBIE BOMPOCH OTCYTCTBYIOT. VIMeIoTCs 3aMeTHbIe HapylleHUs

HOPM JIUTEPATYPHOH peun (KOJIMYECTBO MPABMIbHBIX OTBETOB < 50%)

Kputepuu u 1mikana oeHMBaHusl 10 OIIEHOYHOMY Matepuainy « TecTupoBaHHE»

[Txama
OLICHUBAHHUS
Kpurepun onieHuBanus
(uHTEpBaN
0aJIJIOB)
2,6-5,0 60-100 % mpaBHJIBHO BBINOJHEHHBIX 3aJaHHUI
0-2,5 0-50 % npaBHJILHO BBIOJIHEHHBIX 33JaHUI

Kpurepun u mkana oneHUBaHuUs 110 OLIEHOYHOMY Matepruainy « Texkymui MOy JIbHbIN

koHTposib» (TMK 1, TMK 2)

IIxana
an;ézzlgﬂ Kputepuii onenuBanust
0aJIJIOB)
15,1-20.0 Texymuii MOAYJIBHBIN KOHTPOJb BBIIOJTHEH HA BBHICOKOM YPOBHE (TMPaBWJIBHBIC OTBETHI
manbl Ha 90-100% BoIpoCcoB)
10,1-15,0 Texymmii MOIyJbHBIH KOHTPOJb BBIIIOJTHEH Ha CpeJHEM YpOBHE (IIPaBHJIbBHBIC OTBETHI
manbl HA 75-89% BOMPOCOB)
5.1-10.0 Texymuii MOMyIBHBIM KOHTPOJbL BBHIIIOJIHEH HA HHU3KOM YPOBHE (TIPaBHIIBHBIE OTBETHI
’ >"  |nanbl Ha 60-74% BONIPOCOB)
0-5.0 Texymuii MOIYNBHBI KOHTPOJL BBHIMOJHEH Ha HEYJOBICTBOPUTEIHLHOM YPOBHE

MIpaBHJIbHBIE OTBETHI JaHbl MeHee yeM 60% BOIpOCcoB)




[IpuMepHbIii TepevyeHb OLIEHOYHBIX MAaTEPUATIOB

Ne | HaumeHoBaHue IIpencrasnenue
n/m OLICHOYHOT'O KpaTkas xapakTepucTHKa OLEHOUYHOTO CpeACTBa OLICHOYHOT'O
cpeiacTBa cpenctsa B GhoHIe
1. Huckyccus, CpenctBo KOHTPOJIs,, OpPraHU30BAHHOE KaK crenuaiibHasi | Bompockl o
cobecenoBanue | Oecena mpemnojaBaressi ¢ 00y4JaroIUMCs Ha TEMBI, TeMam/paszzenam
CBsI3aHHBIC C U3yYaeMO y4eOHOH AUCIUIUIMHON, U y4eOHOMH
pPaCCUUTAHHOC HAa BBIICHCHUC OG’bGMa 3HAHUU JUCHUITIITNHBI
oOydJaromierocs 1o yueOHol TUCIUIUINHE UITH
OIpeJIeICHHOMY pa3zielny, TeMe, podsieMe U T.II.
2. TectupoBanue [IponyxT npoBeneHns aBTOMaTU3UPOBAHHOTO KOHTPOJIA | Bompock! o
3HAHUHU U BBICTABJICHUS OLICHKH, HAa OCHOBAaHUU TeMaM/paSI[CJIaM
YCTaHOBJICHUS] KOHKPETHBIX TapaMeTPOB KauecTBa yueOHoM
JUCLIATIIIMHBI
3. Tekymmit CpenctBo NMpoBEpKM YMEHUW MPUMEHSTH MoJiydyeHHble | KoMIuiekT
MO,Z[y.HBHBIﬁ SHaHUA Ui pCHICHUA 3a4av OIMPCACICHHOIO0 THIIA I10 | KOHTPOJIBHBIX
KOHTPOJIb TeMe, pazJieny Wik yueOHOU TUCIHUILINHE. 3aaHui 1o
BapuaHTaM

MeToanyeckue MaTepuaJbl, ONpeaesiiolme NpoueIypbl OlleHNBAHUS 3HAHUIA,

YMEHM i, HABBIKOB

OueHo4YHbIE MaTEpUAIIbI 110 TUCHUILIMHE «/J{eT0BOM MPOTOKOI (Ha MHOCTPAaHHOM

s3pike)» paspadoransl B cootBercTBHHM ¢ OIIOIT BO mo HampaBiieHWIO MOATOTOBKU
38.04.01 DOxonomuka (Maructepckass mnporpamma: MexayHapojHas SKOHOMHKA) U
paboueii mporpamMmoii y4eOHON NUCHMIUIMHBI «/[e10Bol MPOTOKOI (Ha WHOCTPAHHOM
SI3BIKE ).

Jloruka moctpoeHus padouei mporpaMmbl JUCHUIUIMHBI «J[e10Bo# mpoToko (Ha
MHOCTPAaHHOM SI3bIKE)» OpPHUEHTUPOBAHA Ha (POPMHUPOBAHUE CHUCTEMBbl 3HAHUM WU
MPAaKTUYECKUX HAaBBIKOB IO OpraHU3alldd, MPOBEACHUI0 U MPOTOKOJIUPOBAHUIO
KOMMEpPYECKUX JIByX- MJIM MHOTOCTOPOHHUX II€pPErOBOPOB, [EJOBBIX BCTpEY,
COBCIIAaHUM, KOH(EpeHIMH, TMpe3eHTaluii W JAPYTUX JEJOBbIX KOHTAaKTOB Ha
MHOCTPAHHOM $I13bIKE (aHTJIUICKOM).

CtpykTypa JIUCHMIUIMHBI «JleTOBOM MPOTOKONA (HA HMHOCTPAHHOM SI3BIKE))»
MpEeACTaBICHA ABYMS CMbICTOBBIMH MoAyJsiMu: contain module 1 «Theoretical Aspects
of Business Protocol»; contain module 2 «Practice of Business Negotiationy.

[Ipu u3yuenun y4eOHOI NMCUUIUIMHBI B TEUEHUE CEMECTpa O0YUaIOLIUIICT MOXKET
Habpath MakcumainbHO 100 OamioB. MuHUMaIbHOE KOJUYECTBO OAIIOB cocTaisieT 60
OaLIoB.

CucrteMa OlICHMBAaHMS BCEX BHJOB paboOT Mo y4eOHOM mucuuruiiHe «JlenoBoi
MPOTOKOJI (Ha UHOCTPAHHOM SI3bIKE)» IIpUBEIeHA B Tabsuile 1.

JInst BBINOJHEHUS 3aJaHHi, MNPETyCMOTPEHHBIX OLEHOYHBIMU MaTepualamH,
oOy4Jarouuiicss JOJKEH MPOWTH MPEABAPUTENBHYIO TEOPETUUYECKYI0 U MPAKTHYECKYIO
MOATOTOBKY Ha JIEKIIMOHHBIX M MPAKTHUYECKUX 3aHATHUSX, A TAKKE CAMOCTOSITEIBHO
M3YUYUTh JINTEPATYPHBIE HICTOUHHKHU.



Texymuii KOHTPOJIb 3HAHMK OOYYalONIUXCS OCYIIECTBIIICTCS Ha OCHOBAaHHH
OIICHKM CHCTEMAaTHYHOCTH M aKTHUBHOCTH MO KaXKJOW TeME MPOTPAMMHOTO MaTepuasa
MUCHUILINHEL.

Tabmuma 1

CucreMa HauMClICHHS 0AJIJIOB 110 TEKYIIEMY KOHTPOJIIO 3HAHUU

MaxkcuMaabHO BO3MOXKHBIN 6alt 1o BULy yueOHOM paboThI
Tekymas arrectauus
CobecenoBanue
CMBICIIOBBIE MOAYIIH . KonTponsnas | Uroro
(yCTHBIH nin Tecr
. pabora
MHUCbMEHHBIN OIPOC)

Con‘tam module 1 «Theoretical Aspects of 15 15 20 50
Business Protocol»

Contain module 2 «Practice of Business

Negotiation» 15 15 20 50
HUroro: 30 30 40 100

Texkyumii KOHTPOJb 3HAHUM OCYHIECTBIISIETCS C MOMOIIBIO coOeceqoBaHus
(YCTHOTO MJIM MUCBMEHHOTO), TECTOB M KOHTPOJBHBIX PAa00T MO KaXA0W TEME.

CobecenoBanne (YCTHBIM WJIM MMCBMEHHBIA OTIPOC) — 9TO MPOM3BOJIbHAS Oecena
WIH LEJIeHANpaBICHHOE cOOece0BaHUE, MO3BOJISIIOIIEE OLCHUTh YPOBEHb 3HAHHI IO
TeMe, pa3feny Wid y4eOHOW NuCUUIUIMHE B 1enoM. [IperncraBieHHbIE BOMPOCHI s
cobecenoBanusl (YCTHOTO WM IMHUCBMEHHOTO OIPOCa) MO3BOJIAIOT OLEHUTh YPOBEHD
3HaHUWA OOYYalOUIMXCs, IMOJYYEHHBIX MpPU HM3YYEHUH JEKIMOHHOIO MarepHuaia IIo
KaXION TeMe IUCLUILIAHBIL. MakCUMalIbHOE KOJMYECTBO OAJUIOB II0 COOECEIOBAHHIO
cocTaBisieT 5 6ayIoB Mo TeMaM 1-6.

Tect — »53TO0 cucTeMa KOHTPOJIBHBIX 3alaHUi  OMpeAesieHHONW (opMbl U
coJiepKaHusl, MO3BOJISIOIUX OOBEKTHUBHO OLIEHUTh YPOBEHb 3HAHUU MO TEME, pa3ieiy
WM y4eOHON aucuuIiMHe B 1enoM. [IpencraBieHHble TECTOBbIE 33JaHUs MO3BOJISIIOT
OLICHUTh YpPOBEHb 3HAHUU OOYYAIOLIMXCS W HUMEIOT TOJIbKO OJIMH BEPHBIA OTBET.
MakcumanbHOE KOJTUYECTBO 0aJUIOB [0 TECTaM COCTaBIIAET 5 OAIOB MO TeMaM 1-6.

[lo oOKOHYaHMM W3Y4YEHHUS KaXJOTO CMBICIOBOIO MOy OO0ydYaromuics
BBITIOJHSET TEKYIYI0 MOIYJIbHYIO KOHTPOJIbHYIO padOTy MO 3aKPEIJIECHHOMY BapHaHTY.
MakcumanbHO BO3MOKHOE KOJIMYECTBO MOJTYUYEHHBIX 0ajyIoB MO pe3yJibTaTaM PeLIeHUs
KOHTPOJIbHOM paboThl cocTaiser 20 6ammos mo TMK 1 u TMK 2.

[IpomexxyTouHast arrectaums MO JucuuIiuHe «JlemoBoil mnpoTokon (Ha
MHOCTPAHHOM SI3BbIKE)» OCYILECTBIISIETCA B popMe 3auéTa.

B pe3ynbTaTe 3auera oOy4daronuiicss MokeT HaOpath MakcuMainbHO 100 Oamios, a

MHMHHAMAJIBHO — 60 0aI0oB Ha IMPOTAKCHHUH CCMCCTpPaA.



TabOmura 2

Pacnpenenenne 6aJ10B, KOTOPBIC MOJYYaIOT 00YJArOITHECS

MakcuMasibHOe KOJIN4eCTBO 0a/U10B 32 TeKYIIHd KOHTPOJIb U
CaMOCTOSAITEIbHYI0O Pa0oTy

CwmibicioBoit moayiib Nel

CwmbICI0BOM MOyJb No2

MakcuMaJbHas
cymma 0a/J10B

T1 T2 T3 T4 T5 T6 100
10 10 30 10 10 30
[Tpumeuanue. T1, T2, ... T6 — HOMepa TeM COOTBETCTBYIOIIUX CMBICIOBBIX MOJyJIEH
Tabmuma 3

['ocynapcTBeHHas MIKajga OICHUBAHUS aKaJIeMHUYECKON YCIIeBaeMOCTH

Cymma 0asiioB
3a Bce BU/bI

IIo rocynapcrBeHHOM

. Onpenesienne
y4eOHoit HIKaJje
eATeJHLHOCTH

[IpaBuinpHO BBIIOJNHEHHAs padora. Moxer OBITh

60-100 «3aureHO» P p
HE3HAYUTEILHOE KOJIMYECTBO OIINO0OK
HeynoBieTBOPUTEILHO, ¢ BO3MOYKHOCTLIO TOBTOPHOM

0-59 «He 3aureno» YA p > P

ATTCCTAallu1




